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“Success is not just about 
producing great products to 
sell; it is about selling the 

great products you produce”





Customers

Your business

Proactive

A problem

Building trust



Your turn
How much do they buy?
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Customers



Consumers



Specs & standards



Consistency



Good suppliers



Source www.cooperstownincanada.com
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n and 
local 
products 
are in 
demand

Information



Speak their language



A plan



Confirmation





Proactive



Canadia
n and 
local 
products 
are in 
demand

Opportunity



Understand the specs



Positive 
relationship



Beyond 
merchandising



Fresh QA



A problem



E-commerce



Challenges



Challenges



Changing 
consumers

Communicate



Execution
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“Success is not just about 
producing great products to 
sell; it is about selling the 

great products you produce”



Peter@skufood.com
(902) 489-2900
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